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EntelMed’s Strategy 
- Dominate the $443 billion long-term care market
- Bring technology based services to this growing and underserved healthcare market in all 50 states
- Target institutional and corporate clients with 100 to 10,000 patients 
- Partner with major corporations, hospital systems and government agencies (i.e. VA)

Rapidly Scale
Clients (18 Months) 

Total Patients 

Revenue 

IPO Valuation 2022 

Target Share Price

Clients 

Pipeline 

1,000

100,000

$75 million

$1.875 billion

$70-$100

Signed Contacts with Institutional Clients 

20 Clients with 40,000 patients
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Leadership

Bryan Burklow
Mr. Burklow has over 20 years’ experience in 
managing medical systems. He was CEO of 
a hospital system with over $720 million in 
annual revenue where he significantly 
increased profits.

Joseph Barr, PhD.
Joseph Barr, Ph.D. is the Chief Technology 
Officer of EntelMed, Inc. Since 2017, Mr. Barr 
has served as the Chief Data Scientist and 
Managing Director of Barr Analytics LLC, 
where he engages with customers on projects 
relating to data science, cybersecurity, 
optimization, and econometrics.

Romeo Sporici, MD.
Chief Medical Informatics Officer, Brandywine
Hospital, Hospital Medicine Program Director,
Chief of Medicine, Brandywine Hospital.

Keith Burgess, PhD.
Keith Burgess, Ph.D. is the Principal Scientist of 
EntelMed, Inc. Since 2009, Mr. Burgess has 
been a GPS, Radar, and Prognostic and Health 
Maintenance (PHM) Subject Matter Expert at 
Northrop Grumman for the F-35 and its Triton 
Unmanned Aerial Vehicles.
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AI/ML

Remote Diagnostic

Connectivity

Connected

Electronic Health Records

E-Prescriptions

Develop AI/ML that will have the potential to help doctors improve their diagnoses, forecast the spread of 
diseases, and customize treatments. 

Use and develop advanced biosensors, digital stethoscope, oximeter, glucose meters, EKGs, and Bluetooth 
enabled wearables.

Use and develop connectivity technologies using the Internet of Medical Things (IoMT).

Lab results from Quest and Lab Corp instantly load to our portal. Images MRIs, X-Rays and CT Scans are 
added to electronic health records 

Access patient records from previous visits to doctors, hospitals, clinics, and ERs

Full Electronic prescription capabilities.  

Technology and Service
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Services

Per Client

RPM

Payment

$95 average base fee per patient visit

$110,000 per year at base service level 

$100 to $500 per month per patient for remote monitoring 

Private insurance, MCOs, Medicare, Medicaid, VA

Revenue Model
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Market Opportunity

Surging Market

Global digital healthcare revenue is projected to 
reach $504.4 billion by 2025, up from $86.4 billion 
in 2018. 

Target

There are 43,000 skilled nursing facilities in the 
US and 8,000 home care companies.

Cost Saving

Artificial intelligence healthcare market with potential 
cost savings of $150 billion annually by 2026.

Personalized Treatments

$2 trillion–$10 trillion savings globally by tailoring 
drugs and treatments.
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Equity Offering

Offering Convertible preferred stock

Amount $2 million

Price $2.00 per share

Minimum Purchase $20,000

Suitability Accredited investors only

Market Capitalization of Leading Digital Healthcare and Home Care 
Company Share Price Market Cap. Total Revenue PE (TTM)

Amedisys
Teladoc Health
LHC Group
Addus HomeCare
Ensign Group
American Well

$302.90
$245.50
$214.65
$124.40
$83.25
$29.16

$9.9B
$35.5B
$6.7B
$1.9B
$4.5B
$6.8B

$2,021,492
$867,130
$2,062,190
$736,161
$2,333,758
$229,865

60.68
N/A
65.24
55.94
30.61
N/A 7 



Contact Us

Gary Bastien 
Director of Marketing 
714-313-9576
g.bastien@entelmed.com
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CAUTIONARY STATEMENT REGARDING FORWARD-LOOKING STATEMENTS
 
Various statements in this document, including those that express a belief, expectation or intention, as well as those that are 
not statements of historical fact, are forward-looking statements. This document is not an offer for the purchase and sale of 
securities. Such an offer, if made, will only be made to accredited investors through the company’s private placement 
memorandum. The forward-looking statements may include projections and estimates concerning the timing and success of 
digital clinic, RPM, telehealth, intellectual property development, capital requirements, potential members or clients, patients, 
strategic and financial acquisitions, projects, revenues, and income and capital spending and our business related to the 
foregoing. We generally identify forward-looking statements with the words “believe,” “intend,” “expect,” “seek,” “may,” 
“should,” “anticipate,” “could,” “estimate,” “plan,” “predict,” “project” or their negatives, and other similar expressions. All 
statements we make relating to our estimated and projected earnings, margins, costs, expenditures, cash flows, share value, 
market growth rates and financial results or to our expectations regarding future industry trends are forward-looking 
statements. Examples of returns on investment and valuations of private and public companies are for illustration purposes 
only and cannot be relied on. These forward-looking statements are subject to risks and uncertainties that may change at any 
time, and, therefore, our actual results may significantly differ materially from those that we expected.
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